
Global Luxury Realty Conclave by North India Sotheby’s International Realty and Confederation of Indian 
Industry (CII) 

A first of its kind convention and exhibition of India and International Luxury Real Estate 

 

During a year when the words "slowdown" and "slump" were used to describe the luxury housing market, 2016 turned 
out to be a banner year for Sotheby's International Realty. The brand achieved approximately $95 billion in global sales 
volume, thehighest annual sales volume performance in the history of the brand, driven largely by a brand record of over 
127,000 transactions. Outside the United States, the Sotheby’s International Realty brand achieved $10 billion in sales 
volume. Philip White, president and chief executive officer, Sotheby’s International Realty Affiliates LLC said “In just 12 
years, we have grown from $4.2 billion to $95 billion in sales volume. Our brand has achieved exponential growth, and I 
am immensely proud of the hard work and dedication from our affiliate member companies, their independent sales 
associates and our dedicated worldwide staff. This is a true testament to the strength and international footprint of this 
extraordinary brand.” The brand reported growth across its global network, which now encompasses nearly 70 countries 
and territories worldwide. At year-end, the network totaled 880 offices and more than 20,000 sales associates.  
 

 
 
 
 



Adding to this celebration, North India Sotheby’s International Realty introduced the first of its kind convention and 
exhibition- Global Luxury Realty Conclave which debated and discussed the future of the Global Luxury real estate market 
in association with Confederation of Indian Industry (CII), held in New Delhi on February 25-26 at The Taj Palace Hotel.  
 
The Global Luxury Realty Conclave brought leaders and stakeholders in the world of luxury real estate under a single 
roof. Partnered by other apex industry bodies like Royal Institution of Chartered Surveyors (RICS), Price water house 
Coopers (PwC), Economic Times , the two-day event welcomed experts from the global luxury real estate industry 
,Sotheby’s International Realty®  representativesfrom USA,UK,UAE, India & International real estate developers, 
individuals with high net-worth, attorneys, and other stakeholders in the real estate industry. Led by innovation and 
designed to perfection by Sotheby’s International Realty, a much-recognized luxury real estate brand, the Conclave 
showcased luxurious global developments and debated changes in the niche segment of global real estate. 
 

 
 
 
 
 

 
 



 
 
 

 
 
 
Announcing the conclave, Amit Goyal, CEO, North India Sotheby’s International Realty said, “The conclave aims to 
showcase select luxury properties from India and overseas as well as bring industry thought leaders together on a 
common platform to discuss the varying trends in the luxury real estate sector. The attendees will be exposed to the 
latest trends including the impact of changing policies on Global Real Estate and the future potential of Indians buying 
abroad. Delegates will understand the changing consumer trends and how they have influenced the way the world buys 
homes in the future.” 
 
Chandrajit Banerjee, Director General, Confederation of Indian Industry said,“CII has collaborated with North India 
Sotheby's International Realty to take an initiative to highlight the fast paced changes in global real estate industry which 
is one of the most imperative sectors of the economy. Bringing together thought leaders, industry experts and real estate 
stakeholders from around the world, the conclave will emphasize on Indian & International Luxury Real estate.  We aim 
to put together our knowledge, experience and resources to host a remarkable global real estate program” 
 



 
Inaugural Session (L-R): ShivaniPasrich; AmitBurman, Vice Chairman, Dabur India Ltd  ; Mr. Amitabh Kant, CEO, NITI Aayog ; Mr. 
Jamie McMullan, Director EMEIA region, Sotheby’s International Realty; Ms. Soma Banerjee, CII ; Prabjjyot Kaurr Bindra, North 
India Sotheby’s International Realty 
 
In a country which has declared an annual 7.6% growth rate, driving a two trillion dollar economy, with a young 
population of 72% below 32 years, the future of India is bright as per Mr. Amitabh Kant, CEO, NITI Aayog, and the face 
behind #MakeInIndia, who delivered the inaugural address. Should be, if the country boasts of 27% millionaires in India 
grown over the last three years, with a steady 10% per year growth in the luxury market.  “Innovation and sustainable 
development is the core,” Mr. Kant added. He discussed the impact of demonetization on the economy which will lead to, 
in the long run, lowering of the fiscal deficit, greater levels of government revenues vesting in areas like education & 
health, creating world class infrastructure in India which will drive urbanization and very high luxury homes in the years 
to come. “There is a great amount of excitement and brand awareness and also a great amount of demand for luxury 
products driven by the young population of India,” Mr. Kant stressed.  
 
Jamie McMullan, International Servicing Director EMEA Region, Sotheby’s International Realty said, “The Conclave 
is a great platform to leverage the Sotheby’s International Realty brand’s global presence and reach out to the wide Indian 
diaspora spread across the world. I am pleased to be a part of this wonderful opportunity wherein our brand is 
recognized as a benchmark of global perfection”.  
 
Mr. Amit Burman, Vice Chairman, Dabur India Ltd., gave the keynote address as the honorary chairman of North India 
Sotheby’s International Realty. He was delighted to be a part of this new initiative in luxury real estate and gave his 
thoughts on the same. 
 
 
Illustrated speakers sourced from a talent pool of industry experts moderated insightful panel discussions on trends and 
opportunities in the form of six total sessions in two days.  
 
As the ownership of any luxury property overseas is fast becoming a trend and passion among the super-rich investors of 
all nations, the first session was on global real estate market overview. This session witnessed the coming together of 
representatives of Sotheby's International Realty and real estate developers from UK, Maldives, USA, Canada, Malta and 
UAE. There were discussions on mortgages, liberalized remittance schemes, citizenship by investment in select countries, 
immigration formalities, tax efficiency, childrens education, stability and security, investment opportunities, better 
standard of living, and ease of travel.  
 



 
Session 1(l-r): Manisha Natrajan, Executive Editor, Business & Real Estate NDTV ; Josef Cardona, Malta Sotheby’s International 
Realty ; Richard Silver, Canada Sotheby’s International Realty ; James Lane, Capital & Counties Properties PLC, UK ; Leigh 
Williamson, Gulf Sotheby’s International Realty ; Kevin Brown, Sotheby’s International Realty, New York 
The other primary sessions of the Conclave threw light on purchase behavior of NRIs and the paradigm shifts in the luxury 
segment of real estate in India. There were debates over the fast catching concept of investments in world class branded homes 
within the country, contribution of acclaimed international architects, innovative architecture, concierge and other services that 
are a part and parcel of basic amenities demanded by NRIs and high net-worth individuals seeking to buy a luxury home.  
 
 

 
Session 2(l-r): Akash Puri, North India Sotheby’s International Realty ; Sonali Rastogi, Morphogenesis, Architects ; Rajeev Talwar, 
DLF ; Amarjit Bakshi, Central Park ; Dinesh Arora, PwC India 
 
The sessions also encompassed talks on the changes and impact of the Indian Union Budget 2017, interest rate 
fluctuations, RERA, REITS, tax policies, and mortgages pertaining to investments abroad. Among the main highlights of 
the sessions was the dialogue on recent economic and socio-political developments that are expected to impact the real 
estate scenario in India and abroad. The concerns left behind in the minds of real estate investors  by the results of the US 
elections, BREXIT, and demonetization were discussed by real estate market experts.  



 
Session 3 (l-r): Sunil Aggarwal, RICS ; Sunil Tyagi ; Zeus Law Associates ; Dinesh Verma, SAARC Associates ; Rahul Soota, My Money 
Mantra ; Prerna Mehndiratta, PwC India 

Sesssion 4 (l-r): Theodosis Vassiliou, Sotheby’s International Realty ; Robin Paterson, UK Sotheby’s International Realty ; Joseph 
O’Neil, US Immigration Fund; Hardeep Dayal, Kamla Group ; Ravindra Kumar, Singhania & CO. 

The decade-old upturn in Indian economy has resulted in greater disposable income for serious investors aspiring to own 
beach residences, golf retreats, mountain homes, and properties in scenic locations, including a consistently rising 
demand for second and vacation homes. In the last session of Day1, the panelists discuss the global trends impacting the 
purchase and sale of such properties located worldwide. 



 
Session 5 (l-r): Amit Goyal, North India Sotheby’s International Realty ; Shivani Wazir Pasrich ; Marco Bonini, Soneva Residences 
Maldives ; Tarun Tahiliani, Indian Fashion Designer; Uttam dave, Amoravida Goa ; Sethu Vaidyanathan, Park Group ; Saba Ali, 
Prabjjyot Kaurr Bindra, North India Sotheby’s International Realty ; Francesco Pensabene, Italian Trade Commisioner ; Tarun 
Mehrotra, TATA Housing ; Ashwin Chadha, North India Sotheby’s International Realty 

On the second day of the Global luxury Realty Conclave, we saw an open and heartfelt conversation between renowned 
interior designers and art experts who gave a valued perspective on Art & Design in India real estate and how there is a 
high caliber of creativity and exclusivity in the eyes of an affluent buyer. 

 

 

Session 6 (l-r): Amit Gupta, Vis a vis ;Gaurav Bhatia, Sotheby’s Auction, India ; T C De Souza, Ferry Wharf Communications ; 
RaseelGujral, Casa Paradox ; PareshMaity, Indian Artist 



Saba Ali, President Strategic Partnerships, North India Sotheby’s International Realty led the dialogue on how affluent 
Indians have established interest in every class of luxury asset or services. From a luxury car, jewelry, High-end 
properties, fashionable clothing & accessories, generous hospitality, Indians have developed a taste for extraordinary art, 
home-interiors and extravagant facilities in their homes. 

Exclusivity and selectivity is the main factor while defining any luxury property. AshwinChadha, President, North India 
Sotheby’s International Realty highlighted this statement.  “Despite having presence in 70 countries with 880 offices 
around the world, Sotheby’s International Realty has always been extremely selective and choose the best of luxury 
properties from around the world with about 50,000 listings on the website” he said. 

Gaurav Bhatia, MD, Sotheby’s India said that it is extremely important to bring awareness of Art and brand recognition to 
an Indian consumer so as to develop an aesthetic flavor in the Indian luxury real estate.  

 
 

 

(l-r) : AmitGoyal, North India Sotheby’s International Realty ; Amit Gupta, Vis a vis ; Gaurav Bhatia, Sotheby’s Auction, India ; T C 
De Souza, Ferry Wharf Communications ; Saba Ali, North India Sotheby’s International Realty; RaseelGujral, Casa Paradox ; 
PareshMaity, Indian Artist ; PrabjjyotKaurrBindra and AshwinChadha, North India Sotheby’s International Realty 

Apart from the expert led panels, there were exclusive exhibitors who created long-lasting impacts on the investment and 
purchase decision of the participants at the Conclave. Some of the prominent exhibitors include North India Sotheby’s 
International Realty; Lillie Square, London; US Immigration Fund; Soneva, Maldives; Paras Buildtech, Gurgaon;  Central 
Park resorts ; TATA Housing; Ambience Group ; Canada Sotheby’s International Realty; Malta Sotheby’s International 
Realty and Amoravida, Goa. With all this, Global Luxury Realty Conclave, hogged the limelight in the last week of February 
2017, and has set to become an annual event so that people look forward to it every year. 

 
 
 
 


